


How to Get People to Start Buying From You 

by Bryan Toder 

 

© 2021 Copyright BryanToder.com 

ALL RIGHTS RESERVED. No part of this course may be 

reproduced or transmiLed in any form whatsoever, electronic, or 

mechanical, including photocopying, recording, or by any 

informaOonal storage or retrieval system without express wriLen, 

dated and signed permission from the author. 

DISCLAIMER AND/OR LEGAL NOTICES: The informaOon 

presented herein represents the view of the author as of the date 

of publicaOon. Because of the rate with which condiOons change, 

the author reserves the right to alter and update his opinion based 

on the new condiOons. The report is for informaOonal purposes 

only. While every aLempt has been made to verify the informaOon 

provided in this report, neither the author nor his affiliates/

partners assume any responsibility for errors, inaccuracies or 

omissions. Any slights of people or organizaOons are unintenOonal. 

If advice concerning legal or related maLers is needed, the services 

of a fully qualified professional should be sought. This report is not 

intended for use as a source of legal or accounOng advice. You 

should be aware of any laws which govern business transacOons or 

other business pracOces in your country and state. Any reference 

to any person or business whether living or dead is purely 

coincidental. 

© 2021 BryanToder.com • Page 2

https://bryantoder.com/
https://bryantoder.com/


How to Get People to Start Buying From You 

by Bryan Toder 

Introduction 
Do you want to know how to get people to buy from you? 

There could be many reasons why people are not spending money 

on any of the services or products you are promoOng. Here are 

some of the reasons why people might not be buying from you: 

• No one knows who you are. 

• You are not providing any value. 

• You are not using the best pracOces to promote yourself. 

• You have no audience. 

• Your content or sales pitch layout is lacking in certain areas. 

Now that we have determined some of the reasons why no one is 

buying from you, do you want to know how to help get people 

interested and invest in what you have to offer? 

This comprehensive list will give you ten ways to get people who 

aren’t spending a penny to start buying from you. 

Each secOon will break down specific elements into key steps that 

you must adhere to, while making any necessary changes, if you 

want to start seeing results. 

So, let's get started! 
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1. Know & Understand Your Audience 

This can be difficult for most newbie marketers and entrepreneurs 

to comprehend, but this topic is the pivotal key to the overall 

future success of your online business. 

Having an idea of what your audience wants from you helps you to 

understand what they need so that you can take the right steps to 

create content or provide services that are in tune with what 

appeals to them. 

Knowing your audience and having a clear understanding of their 

interests helps you to plan a beLer execuOon of your content or 

project concepts for as you already know what appeals to them. 

You will be able to crad unique products or courses around 

specific criteria as you know that your audience is more likely to 

engage and interact with those subjects and materials. 

Your audience will be more interested in what you are providing, 

and they will be more invested in those subjects, while having a 

beLer chance of compleOng any of the tasks you set them. 

Once you have an idea, you can provide informaOon and create 

unique content in the following ways: 

● CreaOng engaging social media posts 
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● WriOng and crading unique blog posts detailing various 

processes 

● CreaOng relatable video content, i.e., reviews or step-by-step 

tutorials 

● Building and creaOng online courses 

Once you understand your audience and put their needs first, 

there is no limit to what you can create. 

Remember, there is a very good reason why your audience is 

looking to you: they see you as an authority in the niche or subject 

that they are interested in, and they are looking to you for help, 

guidance, and inspiraOon. 

This should moOvate you to improve with each piece of content 

you create, knowing that your audience will be able to grow along 

with you. 

But how do you know what your audience is interested in and 

what will they interact with? 

This is where it gets tricky for most newbie marketers and content 

creators. 

Here’s an example of this concept: 

Say, for instance, you are creaOng video content on your YouTube 

channel, which is based around internet markeOng, and then you 
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decide to add videos of your daily life and what meals you cook, 

etc.  

This is unlikely to appeal to your audience as they have decided to 

follow your channel for the markeOng content you provide and not 

to see what you prepare for your meals on any given day.  

They will not interact with sporadic content. 

If you know that your audience interacts with your markeOng 

content, you need to keep creaOng more of that content. If you do 

not, they are much more likely to unsubscribe. 

CreaOng content is only half the baLle; knowing what your 

audience will engage with is hugely important, and it will take 

some Ome to figure this out at first. 

You will have to invest Ome in creaOng content, making mistakes, 

and analyzing your view staOsOcs to see what is working and what 

is not. 

It will be a case of rinsing and repeaOng the process over and over 

unOl you find something that resonates with your audience. 

If you want to find something that your audience is going to 

engage with, look out for popular trends within your niche, and 

then create content around those trends, providing your own 

unique take and views on the subject to make it stand out. 
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You can use tools (both free and paid) to help you with this. Some 

examples include: 

● Search engine opOmizaOon and keyword research tools, e.g., 

Answer the Public, Ubersuggest. 

● Search Google Trends. 

● Use the autocomplete funcOons on both Google and 

YouTube. The words that pop up are what people are acOvely 

searching for, so use variaOons of these keywords in your 

Otles, tags, and descripOons to help make your content rank. 

It can take a lot of trial and error to figure out the exact steps, but 

eventually you will create something that sparks the interest of 

your audience. Once you have figured out what interests them, 

conOnue to make more relevant content, and you will start to see a 

paLern where the interest levels start to increase. 

Give your audience more of what they want! 
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2. Offer Relevant Content & Products 

Being able to offer relevant products and content shows that you, 

the creator, know what your audience is interested in. 

Gaining an understanding of what your audience wants and needs 

will help guide you in creaOng relevant content, digital products, 

and online courses and in promoOng relevant products that will 

cater to their unique interests within your chosen niche. 

Breaking this concept down even further: in order to understand 

what your audience wants and needs, you will need to idenOfy 

their struggles and pain points so that you will be able to see 

exactly the areas in which they need help. That way, you will be 

able to spend more of your Ome providing informaOon on the 

specific products or services that you know will benefit them. 

Once you understand this concept, you can then either promote 

other relevant services or, if you have the knowledge and 

experience that is required, create your own unique content that 

will cater to their individual needs (e.g., by creaOng online courses, 

etc.). 

You need to cater the content around a popular, but specific, topic. 

All of these concepts will help you focus your Ome and efforts and 

allow you to crad content that will benefit your audience while 

ensuring that specific elements of the content will alleviate their 

pain points and help them move forward. 
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Offering or creaOng relevant products and services will act as a win 

for both you and your audience: your audience will get what they 

want, and you will be building trust and engagement that will leave 

people wanOng more and increase the likelihood of them buying 

from you again in the future. 

Building the foundaOons will help you ensure the future success of 

your business while also earning you a more sustainable income. 

Whether you are creaOng wriLen content through blog posts, 

video content with YouTube or other services, or creaOng online 

courses, make sure that the content is relevant to your audience’s 

interests. 

To give a more in-depth example and overview of what type of 

content, products, or services you should offer, you could: 

● Ask quesOons to your audience to find out what interests 

them or what they need help with. 

● Reach out to your audience by commenOng on videos, blog 

posts, or social media. 

● Email your followers to ask them what they need help with. 

This will help you to understand your audience beLer so that you 

can set about preparing content and promoOng offers and services 

that are relevant to their needs. 
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It also adds a personal touch as you have taken Ome to engage and 

have shown an interest in them. 

You can plan and create your own unique content through video, 

wriLen blog posts, or online courses. 

Even if you do not have any courses or products of your own to 

offer, you can promote other services from other vendors or 

creators that are relevant to your niche and topics. 

You can sign up to become an affiliate on most company websites, 

or you can contact vendors directly by email to explain how their 

services will benefit your audience. 

If you already have a substanOal following, you will have a beLer 

chance of being accepted into affiliate programs as companies will 

gain more traffic to their services through your avenues. This will 

increase their sales, and you, in turn, will be able to earn 

commission over a number of months or even years. 

Another alternaOve would be to sign up on affiliate network sites, 

such as ClickBank or Digistore24, where you will be able to find 

and promote products that will be useful to your audience. 

Just make sure you do not promote low quality or shady products 

as this could damage your reputaOon and have a severe impact on 

the overall growth of your business, which could lead to people 
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not trusOng you. That is something you cannot allow to happen if 

you want to see future success. 

Keep your offers relevant to the topic, and it will be a lot easier to 

create unique content and drive traffic to make more sales. 
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3. Increase Exposure Time With Your Content 

To give yourself a greater chance of gaining more traffic to your 

offers and services, you need to figure out ways to increase the 

overall exposure Ome of your content. 

One of the quickest and easiest ways to do this is by adding videos 

to the content of your website.  

As people are scrolling through and reading your wriLen content, 

their aLenOon can be drawn to videos, which elaborate more on 

the subject, that have been placed at key points of the arOcle to 

help give your viewers a beLer understanding of the topic. 

This small change can drasOcally increase the amount of Ome 

people spend on your website, thus increasing their exposure Ome 

to you and your offers. 

Another example would be to create longer videos, ideally lasOng 

more than 10 minutes, on your YouTube channel. This can also help 

increase the exposure Ome of your content if the informaOon is 

relevant to your audience’s needs and interests. 

Adding chapters to your videos allows viewers to quickly skip 

ahead to the porOon of the video that they find the most 

appealing. 
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During these secOons, you can uOlize the unique selling points 

(USPs) of specific services, and if anyone wants to find out more, 

you can direct them to your affiliate links in your descripOon. You 

can also ask viewers to like the video and subscribe to the channel 

if you want to grow your online following. 

YouTube is your best bet in gerng more watch Ome for your 

content. It is essenOally just a search engine, and it is the second 

largest search engine on the Internet; Google is the largest, and it 

owns YouTube. 

When uploading your videos, make sure that you have added 

relevant keywords to your Otles and descripOons, as well as 

relevant tags. This helps your content rank higher in the search 

results and makes it a lot easier for people to find your videos. 

Also, if your content topics are evergreen, it will mature on 

YouTube over Ome (roughly 3–6 months) to the point where the 

views drasOcally begin to increase. This happens once the 

algorithm has a beLer understanding of the informaOon in your 

content. 

CreaOng evergreen content has the potenOal to generate and gain 

consistent views over Ome, for months or even years. It will also 

help generate more sales over Ome as more people will be able to 

find your videos and absorb the informaOon within them if the 

videos are relevant to what they have been searching for. 
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Create searchable content as YouTube will start promoOng your 

videos and purng them in front of people who are acOvely 

looking for that specific informaOon. 

You can use various avenues to gain more exposure, including: 

● PosOng on social media (Facebook, TwiLer, Instagram, etc.). 

● Emailing your mailing list to explain the informaOon behind 

your latest video and give them a link to view it. 

● Replying to comments on your videos and referring people to 

other similar content on your channel. 

● Using the YouTube community tab to ask quesOons or offer 

giveaways and incenOves to people who watch your videos 

and leave comments. 

There are so many ways to increase your overall exposure. It really 

just depends on how much Ome and planning you are willing to 

put into gerng your content out to those who want to view it. 

As you build your reputaOon and start gaining more subscribers, 

YouTube will start to put your videos in front of more people who 

are wanOng to know the informaOon contained within them.  

This could be something as simple as uploading a video on how to 

fix a bike puncture right through to uploading a video on how to 

build a website from scratch. 
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Cater your content to your audience’s interests, and you will 

increase your exposure Ome indefinitely. 
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4. Find Your USP (Unique Selling Point) 

If you are wanOng to build an online business so that you can make 

sales and earn commission over Ome, you need to offer up a USP 

so that your audience will take an interest in your brand. 

What do we mean by this, and what exactly is a USP? 

A USP is an aLribute or aspect of a product that differenOates it 

from other products or services. It is something that cannot be 

easily replicated by compeOtors, and it is one way to differenOate 

your product in the market. It is unique to you and your brand, and 

no one else can fully replicate it. 

Your USP is what helps you stand out above all the other business 

owners and content creators within your niche. But what 

differenOates your USP from the other creators within your niche 

who produce similar content? 

There is no exact science in creaOng a USP. It does not even have 

to be just one aLribute: it could be a collecOon of aLributes that 

work together to create a beLer experience for your followers and 

customers. But the focus of the USP is to ensure that you always 

stay fresh, relevant, and at the top of your social media game.  

It should trigger a sense of excitement in your audience about 

what you will have for them the next Ome around. You want it to 

be a call to acOon that generates excitement, curiosity, and 

anOcipaOon. 
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The USP is technically a sales pitch you use to offer something that 

can only be aLributed to you and your brand. It is a specific angle 

that you use to pinpoint or target your audience with the benefits 

they will receive should they decide to invest their Ome, energy, 

and money into you and the products you have created or are 

promoOng. 

Understanding your audience and knowing what they are 

interested in will give you a clear idea of what your USP should be. 

You then need to use that informaOon to provide benefits for 

those who choose to follow you. 

There are many different angles and ways to create USPs for your 

business. Some examples include: 

● Offering one-to-one coaching calls to help people with their 

business. 

● Offering free incenOves like ebooks, wriLen scripts, or 

templates. 

● Providing wriLen email templates. 

● Offering discounts for online courses you have created or are 

promoOng. 

● Offering to build a blog or YouTube channel for people just 

starOng out. 

The list of ideas is endless, but make it a priority to provide 

something that not only is different to the content offered by 
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anyone else but also is unique to you; it needs to be something 

that your followers cannot get anywhere else. 

You want to stand out from the crowd. Doing things differently will 

ensure that people noOce you. 

It is a common pracOce for most marketers, both new and old, to 

just copy what everyone else is doing and be lazy in their efforts. 

And then they wonder why they are not seeing any real results! 

So be unique and add benefits that your followers will get only if 

they choose to follow you.  
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5. Handle Objections 

This is the part that a lot of people do not want to hear or even 

think about regarding their offers or the products they are trying to 

sell.  

ObjecOons towards your products and services can happen for a 

number of reasons, and they can someOmes have a severe or 

negaOve impact on the overall sales staOsOcs and growth of your 

business. 

Your products could be 100% legiOmate and well thought out and 

put together, but you might sOll come across individuals who will 

be reluctant or hesitant to buy from you for any number of 

reasons. Here are some examples: 

● The price is too expensive. 

● They cannot afford it; the product may have a reasonable 

price tag, but they will not buy it if they feel that it is out of 

their price range or reach. 

● The price is too cheap, which can lead some people to think 

that the product is of low quality or that there must be some 

sort of catch. 

● They do not trust the person or the brand selling the product. 

● They do not believe in the claims being made in the email or 

sales leLer. 

● They have doubts as to whether the product will work for 

them. 

© 2021 BryanToder.com • Page 19

https://bryantoder.com/


How to Get People to Start Buying From You 

by Bryan Toder 

● They might think that the product or training is too long, 

short, boring, useless, uninspiring, etc. 

● There might be a parOcular secOon of the product that users 

do not agree with. 

The list is endless. 

A lot of the Ome it is just individuals making excuses or making 

assumpOons about a product when, really, they have not taken the 

Ome to understand what is on offer. 

A lack of understanding is the problem in most cases. 

Whether the product is being sold at a cheap or expensive price, 

there will always be something that gives people a reason to think 

that something is off. 

To give an example of this concept: 

Within the world of Internet markeOng, there are a lot of 

misconcepOons regarding the informaOon about products or 

services being sold by creators. A lot of the Ome you would expect 

high-Oer priced products to be of beLer quality than the low-Oer 

priced products.  

SomeOmes, though, this is not the case, as high-Oer products can 

be extremely poor quality due to the creator using shady methods 
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if their intenOon is only to make money and they are not really 

interested in providing any value. 

On the other hand, a cheaper alternaOve could be far beLer 

quality and have a huge amount of value, but it may be overlooked 

due to its price or the vendor not being known by their peers. 

It is a double-edged sword when it comes to this concept. But 

what is a suitable process that you could use to handle any 

objecOons? 

That will be for you as the creator to try to figure out. But here are 

some examples of what is possible in handling objecOons: 

● Look into considering why the product may not work for the 

individual. 

● Provide proof of the results that others are gerng from using 

the product. 

● Provide tesOmonials and case studies that document the 

steps taken to see results. 

● Offer a money back guarantee. Ask the individual to try the 

product and offer to give them their money back if it has not 

worked for them ader a set period of Ome, e.g., 14 or 30 

days. 

If you offer some incenOves, it will give people a reason to try out 

your product or service without risk. 
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Another example is jusOfying the price point of the product or 

service by giving valid reasons as to why it will benefit them. You 

could explain that: 

● It could save them money; hiring someone to do XYZ is a 

waste of money if your product or service can do it for them, 

which saves Ome and money. 

● The price point is valid only for a limited Ome, and if they 

decide to avoid your offer for the Ome being, they will have to 

pay the full asking price ader the offer has ended. 

● You are offering only a limited amount of copies, and once 

they are gone, they are gone. 

You need to figure out what it is about your product or service that 

is keeping people from buying it and make a conscious effort to 

make any necessary changes. 

You could also ask your potenOal buyers what they would value 

the most from using the service so that you can focus on those 

areas to provide beLer quality informaOon.  

However, at the same Ome, be careful that you do not pressure 

people into buying anything if they are not ready to do so.  

You want your product to help them, and you want to remove any 

possible barriers that could prevent them from taking acOon and 

gerng the help they need. 
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If you can achieve this you will get results and start making sales. 

  

© 2021 BryanToder.com • Page 23

https://bryantoder.com/


How to Get People to Start Buying From You 

by Bryan Toder 

6. Polish Your Sales Copy 

It is possible that you may have put a lot of Ome and effort into 

creaOng a unique product, and you know that you have a great 

offer, but you are not gerng any sales or you are gerng fewer 

than you would like. 

If you spend Ome trying to figure out the reasons as to why this 

might be, it is possible that you might come to narrow it down to 

one major issue: your sales copy. 

Your sales copy is the main area that needs aLenOon, and you may 

be asking yourself if the informaOon provided within it is 

conveying the benefits of your offer to your potenOal prospects or 

buyers. 

Does the sales copy do enough to convince your prospecOve 

customers that your product will be the soluOon to their problems? 

Your sales copy will be one of the defining factors in determining if 

people will click the ‘Buy now’ buLon on your page and proceed to 

purchase the product. 

You will also need to look at other angles that trigger an emoOonal 

response. Ask yourself: 

● Will your product cater to people’s needs and interests? 

● Does it enOce people to instantly want to buy something? 
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● Does it contain an idea or benefit that will trigger an 

emoOonal response? 

● Will people recognize the value that is being offered? 

● What actually are the benefits? 

You need to be able to influence people to want to buy from you. 

Some examples of good sales copy include: 

● StarOng off with an enOcing hook and overview. 

● Convincing potenOal buyers of the benefits of the product or 

service. 

● Leaving people with a lasOng impression and knowing that an 

incredible opportunity awaits them. 

● Making it relate to and relevant to the type of product or 

service you are offering. 

● Being straighzorward and honest in your approach, but at the 

same Ome, being very enOcing. 

Whether you are creaOng an ebook or a physical product, your 

sales copy is the one thing that will convince people to buy 

whatever it is you are selling. 

Your readers and potenOal buyers will only part with their money if 

they think they are going to be gerng something of value in 

return.  
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Your job is to convince them that what you are providing will be 

valuable and insighzul and that it will help them solve their 

problems. 

Your sales copy should work with the intenOon of convincing your 

readers that your product or service is the answer to their 

problems.  

You need to be very persuasive and appeal directly to your target 

audience: the people who have the problems you are talking about 

in your product descripOon. 

However, you cannot just put anything out there and expect 

people to buy it on impulse just because you are selling it.  

Your job is to give insights into the benefits they will receive 

should they decide to purchase from you. 

Some more examples and Ops that you could use to write beLer 

sales copy include: 

● Doing some market research to get to know your audience 

and understand what they need so that you can place 

yourself in a beLer posiOon to provide something that 

resonates with them. 

● InvesOng Ome in creaOng aLenOon-grabbing and benefit-

driven headlines. This will be one of the most essenOal and 
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important pieces of your sales copy as it will make or break 

your conversions. 

● Focusing on the benefits, and not the features, of your 

product. People want to know what your product can do for 

them. 

● Engaging readers with insighzul stories, imaginaOon, and 

tesOmonials. Try to empathize with the problems your readers 

face and give them hope for beLer results. 

● Tell unique stories to fully engage viewers. Point out key 

areas of how someone else overcame similar problems; this 

will be even more memorable if you menOon that it was you 

who went through this process. 

You can look into some addiOonal benefits to help enOce your 

readers even further by asking yourself: 

● Does your reader want to save money? If so, your copy 

should emphasize how your product will help them make the 

most out of what they are paying for. 

● Does your reader want to impress someone? If so, your copy 

should highlight how what you are offering is exclusive and 

rare and that they will not be able to get it anywhere else. 

Now that you have an idea of how to proceed, pracOce wriOng 

different drads, split test your sales pages and copy, and see what 

works. AlternaOvely, you could invest templates to give you an 

idea of how to best structure your sales copy for maximum effect. 
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7. Reward Loyal Followers 

Another fantasOc way to keep people coming back again and again 

is to reward your loyal followers. 

Rewarding your loyal followers is a great incenOve, makes them 

feel wanted and respected, and adds a real personal touch as you 

are seen to be engaging with them on a higher level.  

This is a great way to earn respect from your peers, and it 

increases the likelihood of them following you for months or even 

years to come. 

Rewarding your followers acts as a great incenOve to keep them 

engaged as they follow along with you on your journey. Your 

followers will know that you have their best interests at heart and 

are willing to help them with their problems. 

This process will also help to establish you as the authority in your 

area  

or niche, and it will be another way to provide value to the most 

loyal of your followers who have conOnued to support you. 

There are many different ways in which you could reward your 

followers.  

Some examples include: 
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● CreaOng a loyalty program, offering benefits that only your 

most loyal followers can gain access to.  

● Delivering unadverOsed bonuses, and surprising them with 

free gids, templates, personal leLers, or videos thanking them 

for their conOnued support. 

● Running compeOOons and offering free giveaways. Offer free 

incenOves and give items or resources to your followers if 

they complete specific tasks, e.g., subscribing to your YouTube 

channel, leaving comments on your blog posts, or sharing 

your content with other people that they know will also 

benefit from the informaOon. 

The rewards can be anything you think is appropriate. 

Some other examples of rewarding your followers include: 

● GranOng access to exclusive content or early announcements. 

● Giving sneak peeks of future projects or content. 

● Simply adding an appreciaOon message to thank your 

followers for their support. 

These incenOves will provide more value and help increase 

conversions and sales of your products. 

It will also help you as the creator to gain a beLer overall 

understanding of your audience while learning about the likes and 

dislikes of your followers and what they are inspired by and what 

they avoid. 
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This will help your followers to have greater trust in you, which will 

make them more willing to purchase your future products, courses, 

or services, and it will help you to create beLer and more engaging 

content as your business grows over Ome. 

You can invest more Ome and effort into these areas while offering 

up new incenOves and rewards to increase conversions. 

Some other great ways of idenOfying the best incenOves to offer 

as giveaways to your loyal followers include: 

● Looking at your compeOtors to see what they are offering as 

bonuses or incenOves. Can you offer something beLer or 

unique? 

● Looking at what is happening within your niche on social 

media to see what the latest trends are. What incenOves 

could you uOlize to engage your audience even further? 

● Approaching your compeOtors to ask if they would be willing 

to collaborate with you. This could lead to future partnerships 

where you could offer up incredible offers, value, and rewards 

Know your compeOtors, and know your audience. This will provide 

you with some of the greatest assets that you can use to guide you 

in the future growth of your business.  
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Your audience will really appreciate the benefits you provide, and 

you will also greatly benefit from the increased conversion rates 

and increased growth with your business. 
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8. Be A Relentless Content Creator 

Being a relentless content creator relies heavily on consistency as 

you need to think of your content as a business asset. 

You need to consistently create unique content that provides tons 

of value to your audience, which not only helps them solve their 

issues but also helps you improve the overall growth of your brand 

and business. 

The more consistent and valuable your content is, the more loyal 

your followers will be and the more people will look forward to 

future snippets of content from you. 

You need to make sure you post content on a regular basis, 

whether it is daily, weekly, or monthly. As long as you have a 

dedicated and consistent framework and you post on specific days 

and Omes, your audience will conOnue to be intrigued and excited 

about what is coming up next. 

But in order to be a relentless content creator, you need to be 

driven, dedicated, consistent, and focused. You need to be willing 

to do the work and create content, even at Omes when you do not 

feel like it. 

NoOce how moOvaOon is not being as heavily emphasized as it 

could be in comparison with the other points menOoned. 

MoOvaOon is like a double-edged sword: you could be moOvated 
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to do something one minute and then quickly become 

unmoOvated the next. 

This will happen if you feel overwhelmed by the tasks at hand or if 

you are not passionate enough about the subject to see yourself 

conOnuing to work on it for a long Ome. 

But if you are dedicated, focused, and driven, you will have no 

issues with conOnuing to create and build content for months or 

even years. 

You need to be able to see the long-term vision of what you want 

to do and where you would like your business to be in five or even 

ten years from now. 

By being a relentless content creator, you are building an enOty 

that will serve your audience and grow your business long into the 

future. 

Another valid note to point is that if you have a lot of knowledge 

and experience on a parOcular topic and you are passionate about 

it, you will have no setbacks in finding ways to conOnue creaOng 

and building. Your experience and passion will drive you to keep 

moving forward. 

You can use that energy and enthusiasm to become an authority in 

your niche or topic. 
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To give an example of this, let’s say that you now have the skills 

and knowledge to understand the steps to build an online business 

from scratch but you have had to stumble over a lot of hurdles to 

get to where you are now; you had to figure out a lot of the 

processes on your own as, at the Ome, you had no guidance or 

anyone to help you avoid those mistakes to get quicker results. 

This will give you an opportunity to use your experience to guide 

your audience on the most effecOve methods and steps to take so 

that they can avoid making the same mistakes and start gerng 

results quickly. 

Your experience and knowledge, along with the catalog of content 

you have created, will help solidify your status as an authority 

figure, and your followers will get the results they need a lot faster 

than if they had to figure it out on their own. 
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9. Go Above & Beyond To Give Value 

Alongside being a relentless content creator, you must also be 

willing to go above and beyond to give value to your audience. 

Over Ome, once your business begins to grow and your content 

starts to mature, your audience will inevitably become more loyal 

as they like you and trust your methods. 

This is why it is so important to go above and beyond in providing 

as much value as possible. 

You want to provide value while also taking the opportunity to 

reward your subscribers and followers for being dedicated to your 

unique vision and staying with you on your journey. 

You are essenOally giving them more incenOves to stay engaged 

with your brand and future content. 

Your followers will be excited and intrigued to know what else they 

can expect from you in the future as they know that you will 

provide something valuable that will either entertain them or help 

them solve any issues they may have. 

Some ideas and examples that could be uOlized to give even more 

value include: 
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● Sending a personal message through email, or creaOng a 

unique video just for them; using their name adds a real 

personal touch. 

● Asking them how they are gerng on with the training or 

programs they have signed up to and offering any help if 

required. 

● Giving discounts or even free coupon codes to a limited 

number of subscribers, e.g., ‘The first 10 people to use the 

coupon code will get lifeOme access to the course 100% for 

FREE’. 

● Replying to comments and answering any quesOons, being 

relatable, and lerng them know about any other alternaOves 

you may have or about content from other creators that 

could help them. 

● Becoming a fan and follower of your audience members, and 

if they are working on their crad and documenOng their 

progress, give them feedback and engage with them. They 

will love the fact that you are fully engaged with them, and 

that will inspire them to achieve even more. 

It is about giving as much as you can and then some more. Your 

audience will be blown away by your kindness and willingness to 

help them succeed. 

Another idea could be to let your audience engage with you by 

asking them what they would like to learn about. Oden, people will 

not come to you, and you will need to approach them.  
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Approach your readers via email or on social media and ask them if 

they would like to be featured in your blog or on a segment of your 

content. 

Some of the most successful content creators use this technique 

because it allows them to engage with more individuals while 

incenOvizing them to become more involved. 

This will help your followers realize that you are serious about 

wanOng to help them succeed. 

Take note of any feedback to see if anything menOoned could 

possibly lead to a new topic or idea.  

If you have an ecommerce site, for example, you could also let 

readers define the latest products that should be included in the 

shop secOon of your website. This will let you know what items to 

place on the site as they are the items that people are interested in 

buying. 

The more value you can provide, the greater your potenOal for 

standing out among your compeOtors and becoming the go-to 

authority within your niche. 
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10. Do Not Chase The Sale 

Have you ever heard the saying about watching paint dry? The 

same rules apply with this concept. 

A lot of newbie content creators and entrepreneurs starOng out in 

the world of online markeOng and business tend to have a sense of 

enOtlement regarding the content they have created. 

They think that it is as simple as creaOng just one video, or even a 

small number of videos or blog posts, and then they will be set for 

life. They assume that the money will just start to flow instantly. 

In the modern world, we live in a society where instant results and 

graOficaOon are oden thought of as gold, and we tend not to look 

at the bigger picture. 

People tend to forget that in order to get anywhere in life, they 

need to consistently do the work and do it well over long periods 

of Ome. Sadly, most people are not willing to put in the Ome and 

effort needed to make their dreams become a reality. 

This is why you see people quit almost as soon as they start 

something as they are not gerng the instant results they so 

desperately want. 
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The thing about chasing the sale is that it tends to make you look 

desperate. People are so fixated on making money that they are 

not interested in providing any value. 

A lot of shady marketers and individuals commonly use every 

tacOc they can think of to try and get that next sale as that is all 

they care about. They will provide low quality training and 

resources while spamming your email inbox to death just to make 

sales. 

Don’t be that person! 

Some other examples of people who are just chasing a sale include 

those who:  

● Make their first sale and instantly spend the money on nights 

out drinking and partying. 

● Buy things they do not need. 

● Use the money to pay their rent, bill, etc., when they should 

reinvest it back into their business. Doing so leads them to 

need to “chase the sale” again. 

These people make a lot of poor choices with the money that they 

have made, and instead of reinvesOng that money back into their 

business to upgrade or invest in new resources, they end up having 

nothing, finding themselves right back where they originally 

started, only to keep doing the same thing over and over while not 

learning from it. 
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They never think of the long-term process behind building 

something that can make them money. 

The definiOon of insanity is doing the same thing over and over 

again and expecOng a different result. 

In reality, if these people were just to remain paOent, they would 

get the results they want ader they have put in the work, engaged 

with their followers, and been sensible with the money they make. 

The sales will eventually come in Ome. 

With the abundance of informaOon available on the internet, it is 

very easy for individuals to get sidetracked into buying shiny 

objects or reading into false informaOon that leads them to think 

that they can do very liLle to make a lot of money. 

This simply is not the case. 

Just because there are individuals out there making money from 

people’s desperaOon to get results, it does not mean that you have 

to follow the same path. 

Be yourself, and be honest in what you want to achieve online. 

People will eventually grow to know, like, and trust you, and from 

there you will be able to build something incredible that you can 
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scale and that will make you money for months and years to come

—but only if you do the work, remain honest, and provide value. 

 

Click Here
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